
SUNDAY I JANUARY 29 I 2012TheIndianEXPRESS
5

SUDEEP PAUL

ANAT BERNSTEIN-RE-
ICH, advocate, is one
of Israeli business’s

firmest India hands. Manag-
ing partner at A&G Partners,
Bernstein-Reich is president,
IIFA (Israel-India Friendship
Association); vice-president,
Israel-Asia Chamber of Com-
merce; deputy chairperson,
Israel-India & Nepal Cham-

ber of Commerce; and also
director of SIT India, the
company of the brains be-
hind so much innovative
thinking in Israel and the
world. Bernstein-Reich is in
fact a guiding hand, baby-
stepping Israeli business
houses doing or desiring to
do business in India, telling
them what to expect, what to
do and what not to. Greeting
you in Hindi, in her Ramat
Gan office, she will ask you

to talk to her as you would to
an Indian.

The Israel-India Chamber
of Commerce provides mem-
bers information on business
opportunities and organises
business delegations of Israeli
companies to India and In-
dian companies to Israel. It is
an integral part of the non-
profit Israel-Asia Chamber of
Commerce set up by the Is-
raeli ministries of industry,
foreign affairs, finance and
others in 1984. The list of
businesses indebted to the
chamber is very long.

In 20 years, building on
five trade and economic
agreements signed between
1993 and 1996, the primary
areas of Indo-Israeli collabo-
ration have grown to include
software & communications,
residential and commercial
real estate, financial services,
agriculture & water, shipping
& infrastructure and medical
equipment, to say nothing of
the bedrock of defence & se-
curity and science & technol-
ogy, as well as civilian R&D
cooperation and several other
industries and services. At a
current $5 billion, bilateral
trade is expected to jump to

$12-15 billion in five years
once the free trade agreement
(FTA), which is in the works,
is finalised. The thrust of the
FTA is to provide Indian in-
dustry access to the Israeli
high-tech sector and open In-
dia’s large domestic market to
Israeli business. Whether or

not there is any symbol-
ism in this trade agree-
ment being wrapped up
around the 20th anniver-
sary of diplomatic rela-
tions, the outcome of the
FTA will be, on the one
hand, an expansion and
diversification of trade
and on the other, an in-
tensification of existing
involvement.

As a business develop-
ment specialist on emerg-
ing markets, Bernstein-
Reich is more than a
point person for Israeli
businesspersons ventur-
ing into India.

She is also the execu-
tive producer of the
‘Bharati Show: The Won-
der that is India’, which
tours the world with 70-
odd stage artists from In-

dia. It is here that you learn
there is more to Indo-Israeli
business than opportunities
and money. It is a comprehen-
sive development and absorp-
tion of an idea of each other,
which reflects just as well
in the Indian executives
from TCS you might see in
Ramat Gan.

Their office address is the
same building as A&G Part-
ners’ and they share the same
restaurant for lunch. In a
short span of time, a lot has
been achieved, and the adjec-
tive already most frequently
used to describe the growth in
trade and economic ties is
“exponential”. But, as Bern-
stein-Reich and every Israeli
businessperson who has paid
at least one visit to India will
tell you, it is a tiny fraction of
the potential waiting to be re-
alised in the near future.

Growing bonds of business
Over the years, Indo-Israeli trade and economic ties have grown exponentially but there’s potential for more growth
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